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How well are your clients positioned for the opportunities market changes will bring?

The last several years have been challenging for investors and advisors alike. Many

investors have become disengaged and apathetic toward the stock market in general.

They are looking for fresh strategies to help them out of the financial gloom they have

recently faced.  Investors benefit from your assistance to better manage and protect

their financial assets.  They expect your expertise and guidance to help them take full

advantage of a market recovery when it inevitably occurs.

At the same time, demands on your level of service have increased.  Competition from

other independent advisors, large national trust banks, and the major financial services

firms means you must stand out in order to attract and retain the high net worth client.

To gain a competitive advantage in the marketplace, consider outsourcing services that

can increase client satisfaction while at the same time allowing you to cultivate new

client relationships.  

Advisor Partners, LLC is pleased to introduce the Managed Portfolio Program for those

advisors ready to take that step.

C R E A T I N G  A  C O M P E T I T I V E  E D G E



A N D R E W R U D D ,  P H . D . , Chai rman 

“Successful financial advisors captivate investors with an ability
to deliver peace of mind by designing and executing a long-term
plan for their clients’ financial independence. From our collec-
tive experience, Advisor Partners offers a breadth of knowledge
together with a commitment to working with a select number of
advisors to build and grow their business.”

M A N A G E D  P O R T F O L I O  P R O G R A M  

A n  O u t s o u r c e  S o l u t i o n

Advisor Partners, LLC (AP) constructs comprehensive investment portfolios and manages client accounts on

behalf of the professional investment advisor.

MPP was conceived as a turnkey asset management solution for those advisors who have raised their mini-

mum account size over the years, and yet feel obligated to provide a high level of service to smaller legacy

accounts, referred accounts or associated accounts.  MPP allows you to focus on relationship management by

outsourcing the entire investment management of these client accounts to AP and relieving you of the related

portfolio accounting, monitoring, trading and reporting functions.

You have the flexibility of positioning AP as a fully disclosed investment manager or as a selected sub-advisor.

Private labeling helps keep your firm in the foreground and AP in the background.  Every client proposal or

quarterly report bears your firm name and logo.  We view each advisor relationship as if we were an exten-

sion of your firm.  As our name implies, we partner with you to help grow your business by providing invest-

ment management services that can both enhance your service offering and reduce your costs.

Ongoing, institutional grade portfolio management at a competitive price

Experienced investment management team including a Ph.D., a CFA and

others with advanced degrees and accreditation construct a customized

Investment Proposal

Consistent portfolio structure derived from each client’s risk tolerance

and needs profile

Use of low cost, tax efficient investment vehicles such as ETFs

Ongoing monitoring and periodic rebalancing when necessary

Useful and timely reporting

C L I E N T  B E N E F I T S



M P P  P R O C E S S  O V E R V I E W

An online proposal is pub-

lished with a diagnostic of cur-

rent holdings, and a proposed

asset allocation of selected

securities.  Also included is

your custom cover letter and

client agreement forms.

Investment Proposal Is Published

Log On To Create Client Profile

STEP TWO

STEP ONE

Investment Professional enters

client information, answers to

risk tolerance questionnaire,

and existing portfolio holdings.



Upon proper notification, AP

performs transition manage-

ment and places trades with

your custodian to construct the

proposed client portfolio. 

AP continuously monitors the

portfolio and will evaluate to

rebalance only if necessary on

a quarterly basis. You will find

quarterly reports for you to

print and ship on time. 

Portflolio Is Implemented

STEP THREE

Ongoing Portfolio Management
and Reporting

[[PLACEHOLDER
SCREEN]

STEP FOUR



Investment Philosophy 

Advisor Partners follows an investment philosophy shared by a growing number of industry leaders that a

significant portion of a client's portfolio be allocated to a tax-efficient core linked to a broad market bench-

mark.  Our philosophy is based on an institutional consulting approach that uses a core and satellite solu-

tion rather than the traditional style boxes. The objectives of our philosophy are to:

Seek comprehensive market representation and mitigate portfolio risk through diversification

Customize the portfolio to the investor's particular circumstances and preferences

Maximize net return by minimizing constituent turnover, tax liability, and management costs

Asset Allocation is key to Building Effective Portfolios 

Advisor Partners uses the science of asset allocation to apportion investment funds among various asset

classes in order to maximize return and control risk.  Industry and academic studies have demonstrated that

as much as 90% of investment returns are determined by asset allocation, suggesting that this may be the

single most important factor influencing investment return. Our core equity allocation is constructed primari-

ly of low cost Exchange Traded Funds (ETFs), and institutional share class mutual funds may also be used to

complete a comprehensive asset allocation.  AP uses a Profile Questionnaire to determine and take into

account each client's investment objectives, risk tolerance, income needs, performance expectations and

time horizon.  AP continuously monitors MPP portfolios and rebalances periodically as needed.

Taxes and Expenses Matter 

While investment performance varies, expenses consistently drag on client returns.  Our investment approach

seeks to minimize expenses and control tax liability, giving your clients a better chance of maximizing their

net return.  Though it seems obvious, it is net return that ultimately determines the success of a long-term

wealth plan.  AP's investment strategy of using mainly ETFs to form an "all-cap core" allocation provides

taxable client portfolios with a cost-effective and tax-efficient vehicle as the foundation of a sophisticated

asset allocation strategy.  In a case where a client has both a taxable account and a qualified or tax-

deferred account, AP can allocate fixed income or REIT investments to the tax-deferred account where dis-

tributions will be treated more favorably relative to the taxable account.  AP's "asset location" and asset

allocation strategies always seek to improve net returns while improving diversification and reducing costs.

J I M B L A C H M A N ,  C F A
Chief  Investment  Of f i cer

“Our investment approach combines asset
allocation, tax efficiency and portfolio
customization tailored to each client’s
particular investment needs and goals.”

P O R T F O L I O  C O N S T R U C T I O N  F O R  T H E  A F F L U E N T  C L I E N T  



Advisor Partners, LLC believes that the independent advisor is in the best position to service those afflu-

ent investors who seek advice and delivery without conflict of interest.  To win market share, advisors

should leverage a trusted relationship with a partner who offers a high level of service and support,

access to comprehensive, cutting-edge financial products and the latest in best practices and technology.

Advisor Partners has successfully gained a reputation as a trusted partner to the professional investment

advisor.

AP’s quality professionals are committed to the business of helping advisors deliver superior investment

solutions to the high net worth client.  Each AP professional is capable of working with sophisticated

client cases and meeting the demands for knowledgeable and informed decision-making.  The average

tenure of our principals exceeds two decades, contributing to AP’s depth of investment judgment.

Owned and operated by its employees, AP utilizes the collective experience of its principals.  Our firm’s

culture is rich with entrepreneurial spirit and infused with a highly positive, energetic, collaborative team

environment that is free of outside influence.  That independence allows us to create a professional

atmosphere in which everyone strives for excellence, setting the bar for quality service without compro-

mising our core values and professional integrity.

D E N N I S C L A R K
Chie f  Execut ive  Of f i cer

“The Managed Portfolio Program offers the
individual investor with customization and
tax efficiency traditionally available only to
institutions or the wealthiest investors.”

B R E A D T H  O F  E X P E R I E N C E

Increase your firm’s efficiency while raising the service delivery for

your smaller accounts

Save time and increase your productivity to meet the demands of 

larger relationships

Utilize the custom online proposal generator for effective marketing of

investment services

Reduce the costs associated with portfolio accounting, performance calcu-

lation and the production of client reporting

A D V I S O R  B E N E F I T S



©2003 Advisor Partners, LLC   All rights reserved.
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Please contact us for pricing information,

Form ADV, or additional material.

www.advisorpartners.com

Our strategic partners include:

ADVISOR PARTNERS, LLC
45 Belden Place, Second Floor
San Francisco 94104
tel. 415.477.9977  fax. 415.989.0632
email:  info@advisorpartners.com


